
 

     

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Check the boxes of all the super- 
selling strategies you plan to try this year 

 

 Partner with a college sorority 

 Encourage customers to buy by the case 

 Tell your customers about your goals 

 Sell door to door or host a walkabout 

 Contact customers on last year’s order 
card 

 Call back and ask customers if they’d like 
to buy more 

 Have a Gift of Caring option so 
customers can donate cookies to others. 

 Bundle packages in threes or fives to 
encourage multiple purchases 

 Go Corporate: ask permission to host a 
“Cookies and Coffee” break at a 
corporation.  

 Have a Text-a-thon. Text your contacts: 
“Place ur GS Cookie ordr 2day!” 

 Decorate your car as a cookie mobile and 
take your booth on the road. 

 Go to www.littlebrownie.com for more 
great ideas and supplies 
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